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Signs of life.
That’s what the most recent

survey of U.S. venture capital
activity revealed. In the second
quarter of 2003, investments by
venture capital firms increased
for the first time in more than
three years. Most significantly,
first-round investments —
those that provide seed money
to companies in their early
stages of growth — also
climbed, rising 12 percent
compared to the first quarter of
2003.

While it’s too early to de-
clare an end to the downward
spiral of venture funding, the
results are the first sign that
private investment markets are
finding their way back to a
more-normal growth cycle.
Forget the up-and-down mar-
ket from 1999 to 2001 — that
was a “Dallas moment,” a
dream from which we’ve now
awakened. Except for that
three-year period, venture in-
vestment has grown at a solid,
stable pace since 1980.

But the hangover continues,
particularly for start-up com-
panies. While other segments
of the venture industry are
slowly returning to historical
norms, the market for start-up
and seed money continues to
lag, despite the better perfor-
mance in the second quarter.
In 2002, seed money represent-
ed less than 2 percent of U.S.
venture capital investment, a
stunning reversal from the
1980s and 1990s, when it regu-
larly represented anywhere
from 15 to 25 percent of overall
investment. Last year, the per-

centage of companies receiv-
ing first-round financing was at
its lowest point in more than a
decade.

Moving upstream
The problem isn’t a lack of

venture money. In fact, the
market is awash in money. The
amount of “overhang” — com-
mitted capital that hasn’t been
invested yet — totaled $80 bil-
lion at the end of 2002, nearly
four times the total venture
capital investment for the year.
That means there’s several
years’ worth of money waiting
to find a home.

So how come those invest-
ment dollars aren’t finding
their way to start-up compa-
nies?

First, the sheer size of in-
vestment during the bubble
has moved many venture capi-
tal firms upstream. From 1980
to 1996, the average money
manager in a venture capital
firm was overseeing less than
$10 million in investments. By
2002, the average jumped to
$30 million. At many larger
funds, it’s $60 million or more.
The average fund size is nearly
double what it was just five
years ago.

When you’ve got that much
money, it’s hard to invest it in
small chunks. A few years ago,
deals in the $1 million to $5
million range were common,
even at large venture capital
firms. Not anymore. Money
managers want investments of
$10 million or more — deals
that are beyond the reach of
start-ups.

Venture capitalists also got
burned on emerging compa-

nies during the crash and are
now doubly cautious. Rather
than take a risk on an unknown
quantity, they’ve chosen to
make follow-on investments in
companies with which they’re
already familiar or new invest-
ments in more seasoned com-
panies. Those more-mature
companies also tend to be
priced attractively these days,
making it easier to find bar-
gains.

In addition, the traditional
exit strategies for venture capi-
tal investors — public offerings
and merger deals — have
largely been unavailable. Al-
though there are welcome
signs of life in those markets,
too, there isn’t much incentive
to pour money into early-stage
companies without a way to
get it out at a substantial profit.

These factors have created a
vacuum effect — sucking mon-
ey out of the bottom of the
market and driving it to more-
established companies. The
time is ripe, however, for angel
investors and others who were
burned in the downturn to take
another look at the start-up
market. As the overall invest-
ment picture brightens,
wealthy individuals, pension
funds, corporations and other
sources of private investment
need to steer seed money to
promising entrepreneurs.

Start-up companies are job
engines. We are unlikely to see
sustained improvement in un-
employment without healthy
growth among new compa-
nies. (Venture-backed compa-
nies already are responsible for
more than 350,000 jobs in Min-
nesota.) Start-up companies
also are sources of new ideas —

the kind of innovations that
create new markets and drive
economic growth. Accordingly,
it’s in the best interest of all
Minnesotans to encourage the
formation and financing of
new venture-backed compa-
nies.

Why now? We’ve learned
important lessons from the
problems of the past few years.
Standards for emerging-com-
pany investments are much
higher. Entrepreneurs and in-
vestors alike are closely scruti-
nizing business plans and re-
jecting those built on rosy fore-
casts. Those companies that do
meet the threshold are much
more likely to be successful,
having built their plans on a
careful, realistic analysis of
their markets.

In addition, the surplus of
talent in the current job market
— which causes so much eco-
nomic pain — can nonetheless
be a boon for start-up compa-
nies, which are now better able
to recruit experienced manag-
ers, scientists, engineers and
technology professionals.

The ‘new normal’
No one expects a return to

the unrealistic venture capital
market of 2000. Instead, we are
groping our way to a new nor-
mal, based on more-traditional
rates of growth and criteria for
business investment. 

A study in 2003 by the Na-
tional Venture Capital Associa-
tion indicates that the net re-
turn on private equity fund in-
vestments during the past 20
years has exceeded 15 percent
— not the blazing performance
we experienced during the up-

ward curve of the bubble, but a
very solid historical return
nonetheless. The study also
shows that the performance of
investments in early-stage
companies has been fully com-
petitive with those in later-
stage companies.

Obviously, seed funding re-
quires more due diligence to
separate ill-conceived ideas
and plans from those that have
a legitimate chance of success.
But this is a market we cannot
ignore. If we continue to invest
nearly all of our venture capital
in existing companies and
ideas, we will bypass a major
source of long-term economic
vitality.
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A time
for
angels
After nearly three years of 

defensive investing, 

venture capitalists and 

private investors once again 

need to consider funding start-ups.

The authors
Rick Brimacomb, left, is a part-
ner in the venture capital firm
Sherpa Partners. Mark Sides is a
partner in the law firm of Faegre
& Benson. Their e-mail address-
es are rick@sherpapartners.com
and msides@faegre.com.

BUSINESS FORUM
FEEDBACK: To submit a Forum commentary or a letter to the editor, call 612-673-9071 or fax  Business Forum Editor John Oslund at 612-673-7122, or e-mail him at oslund@startribune.com.

BUSINESS STAFF
➤ Nancy C. Barnes 612-673-4951

AME for Business
e-mail: nbarnes@startribune.com

➤ Tom Buckingham 612-673-7717
Growth team leader
e-mail: tbuckingham@startribune.com

➤ Casey Common 612-673-7096
Night team leader
e-mail: ccommon@startribune.com

➤ Janet Moore 612-673-7752
Economy team leader
e-mail: jmmoore@startribune.com

➤ John Oslund 612-673-7206
Research team leader
e-mail: oslund@startribune.com

➤ Greg Patterson 612-673-7287
Technology/Innovation team leader
e-mail: gpatterson@startribune.com

➤ Steve Ray 612-673-4167
Assistant design director/Business
e-mail: sray@startribune.com

➤ Glen Stubbe 612-673-7939
Business photo editor/photographer
e-mail: gstubbe@startribune.com

➤ Lou Gelfand 612-673-4450
Reader’s representative
e-mail: readerrep@startribune.com

➤ Steve Alexander 612-673-4553
Technology reporter
e-mail: alex@startribune.com

➤ Mike Blahnik 612-673-1738
Financial markets reporter
e-mail: mblahnik@startribune.com

➤ Jim Buchta 612-673-7376
Housing reporter
e-mail: jbuchta@startribune.com

➤ Dee DePass 612-673-7725
Banking/financial services  reporter
e-mail: ddepass@startribune.com

➤ Liz Fedor 612-673-7709
Airlines reporter
e-mail: lfedor@startribune.com

➤ Susan Feyder 612-673-1723
General assignment reporter
e-mail: sfeyder@startribune.com

➤ Terry Fiedler 612-673-4213
Medical technology reporter
e-mail: tfiedler@startribune.com

➤ Jim Foster 612-673-4587
Business graphics reporter
e-mail: jfoster@startribune.com

➤ Dan Freeborn 612-673-1712
News technician
e-mail: business@startribune.com

➤ Gwen Freed 612-673-7744
Working life reporter
e-mail: gfreed@startribune.com

➤ Neal Gendler 612-673-4138
Housing reporter
e-mail: ngendler@startribune.com

➤ Glenn Howatt 612-673-7192
Health care/insurance reporter
e-mail: howatt@startribune.com

➤ Patrick  Kennedy 612-673-7926
Research reporter
e-mail: pkennedy@startribune.com

➤ Melissa Levy 612-673-4841
Retail reporter
e-mail: mlevy@startribune.com

➤ Paula Medlock 612-673-7297
News assistant

➤ Mike Meyers 612-673-1746
National economics correspondent
e-mail: meyers@startribune.com

➤ Susan E. Peterson 612-673-4506
Manufacturing reporter
e-mail: sepeterson@startribune.com

➤ David Phelps 612-673-7269
Legal affairs reporter
e-mail: dphelps@startribune.com

➤ Joy Powell 612-673-7750
Agriculture reporter
e-mail: jpowell@startribune.com

➤ John Reinan 612-673-7402
Consumer/marketing reporter
e-mail: jreinan@startribune.com

➤ Neal St. Anthony 612-673-7144
Business columnist
e-mail: nstanthony@startribune.com

➤ Larry Werner 612-673-4468
Small business reporter
e-mail: lwerner@startribune.com

➤ Eric Wieffering 612-673-4237
General assignment reporter
e-mail: ewieffering@startribune.com

➤ Dick Youngblood 612-673-4439
Columnist
e-mail: yblood@startribune.com

 [CMYK]  Mac 3130 - Ron Nies, x4411; ??/??/??

 [CMYK]  Mac 3130 - Ron Nies, x4411; ??/??/??

0922.DY.BUS.DSO.003.A Fri Sep 19 22:31:55 2003

Get your MASTER’S DEGREE 
from Concordia University, St. Paul 
— the most time-efficient way 
to earn your graduate degree! 

Learn While You Earn.

• Management

• Education

• Human Services

• Criminal Justice

Concordia School of Accelerated Learning

651-641-8230
www.csal.csp.edu  OR  www.cshs.csp.edu
*16–18 months for in-class; 19–20 months for online.

Concordia is fully accredited.

One night a week

16 to 20 months*

In-class or online


